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AHHOTAUMXA

B ynpaBneHun ueHoobpazoBaHMeM LOMUHUPYET NOAXOA, OCHOBAHHbIW HA KNAacCMYeckoi napagurme obpatHoi 3aBu-
CMMOCTM CNPOCA OT LiEHbl, YTO NMPUBOAUT K YBIEYEHUIO LLEHOBLIM CTUMYIMPOBAHWEM MPOLAXK U AUCKOHTHO-BOHYCHbIMM
nporpamMmamu. OaHaKo haKkTUUecKue pesynbTaTbl pUTeiiNa 3aCTaBAAOT YCOMHUTLCS B aBCONIOTHOW CNpaBeaIMBOCTH 3TOMO
npaBuna u 6e3ycnoBHoOi 3PPeKTUBHOCTM COOTBETCTBYIOLWMX AeMCTBUIA. [IpeanonaraeMas NnpuunHa KpoeTcs B MppaLmo-
HaNbHOM BOCMPUSITUM LLeH NOKYNaTensMu, 4To, BEpOSTHO, TpebyeT BBeeHUS 3BPUCTUHECKMX MONPABOK B YrpaB/ieHue Le-
HaMu Ans yBenuyeHus npubbinu puteiina. Llenb uccnenoBaHus 3aknodaetcs B 060CHOBaHWM HEOOXOAMMOCTU COYETAHUS
B POCCMIACKOM puTeiine npu ynpasBieHuun LeHoobpa3oBaHMEM ABYX METOAMYECKMX MOAXOA0B: GOPManM30BaHHOMO U 3B-
PUCTUYECKOrO, NOCPEACTBOM MOLENUPOBAHUS CUTYaLMI NOTPeBUTENBCKOrO BbIGOPa PO3HUYHOM MOKYMKKU U aHanu3a onpe-
Lensiolwmx ero Gaktopos. MeTogonoruueckoi 6asoi NOCAYXMAKM KOHLLENTYasbHbIE MOMOXEHUS SKOHOMUYECKO TeopuHy, a
TakXXe TEOPUM NOBELEHYECKOro aHanu3a. B paboTe ncnonb3oBanuch TakMe Hay4YHble METOAbI, KaK IyOUHHbIE MHTEPBbIO
CO CMeLManucTamMu o ynpaBieHWI0 U 3KCMEPTHas OLLEHKA CLLeHAPHbIX KEMCOB, @ TAKXKE KOHTEKCTHbIM U HappaTUBHbIM aHa-
nwu3bl. UndbopMaumoHHylo 6a3y MCCIef0BaHUS COCTaBUIM COBPEMEHHbIE HayuYHble MyBIMKaLMKM U NpakTUYeckue AaHHbIe,
nonyyeHHble B xone nposeneHns 110 rnybuHHbIX MHTEPBbIO BO BTOpoM nonyroaun 2023 r. u nepeoM kBaptane 2024 r.
MonyyeHHble pe3ynbTaThl MOKa3aau, YTo NPU yNpaBaeHUN LeHaMK B puTeiine cieayeT yunTbiBath 3ddekTbl, 06ycnoBneH-
Hble MIPANUCTUYECKMM XapaKTepOM MPPALMOHANbHOIO LLIeHOBOIO BOCMPUATUS M CMIOHTaHHOM peakLuueli nokynaTenei Ha
LieHbl. MToroBble BbIBOAbI aBTOPOB MCCNEN0BaHUS MOTYT NOMOYb POCCUIACKUM pUTeiiNiepam B NMPOrHO3MPOBAHUM LIEHOBbBIX
peakLMi nokynartenei u HasHayeHUn IPHEKTUBHBIX LLeH, BYAYT NONe3HbI B NpenofaBaHUM yNpaBneHYeckux JUCLUMMIUH, a
TaKe, BO3MOXHO, OKaXXyTCsl BOCTPe6OBaHHbIMM B MPOLLECCe MHTerpaLMmn HeoK1acCMYeckon M NoBeaeHYecKoin Moaenei B
KOHTEKCTe yrnpaBfeHWs PpO3HUYHbIM LieHOObpa3oBaHMEM.

Knrouessie cnoea: nosefeHYeckas 3KOHOMMKA; NCUXOOIUS LeHOo0bpa3oBaHUS; NOPaNU3M BOCNPUSATUS LLeH; MpPaLLMO-
HanbHas peakuus Ha LeHy; ynpaBieHue LeHO06pa3oBaHMEM; LileHa B KOMMIEKCE MAapKeTUHIa; PO3HUYHOE LLeHoobpaso-
BaHue
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ABSTRACT
In pricing management the dominating approach is applied on the basis of the classical paradigm of negative correlation
between demand and price, which leads to overenthusiastic preference of price sales incentives and discount-bonus
programs. However, the actual results of retailing raise doubts about unwavering fairness of this rule and unconditional
effectiveness of the corresponding activities. The reason for this presumably lies in irrational perception of prices by
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customers, which probably needs to use heuristic adjustments in price management to increase retail profits. The
objectives of the study is to justify the need of combining two methodological approaches for Russian retailing
system when managing pricing — formalized and heuristic — by means of modeling situations of consumer choice
of retail purchase and analysis of its determinants. The methodological basis combines the conceptual provisions of
economic theory, as well as the theory of consumer’s behavioral analysis. Research methods: in-depth interviews with
management specialists and experts, who assessed scenario cases, as well as by means of contextual and narrative
analyses. Information base of the study consists of modern scientific publications and practical analysis data obtained
by means of 110 in-depth interviews conducted in the second half of 2023 and the first quarter of 2024. The research
findings show that price management in retailing should take into account the impact of pluralistic nature of irrational
price perception and spontaneous customer reactions to prices. Practical significance: this study may facilitate Russian
retailers to forecast price reactions of customers and find effective prices; it will be helpful for teaching management
disciplines, and may also be in demand in the process of integration of neoclassical and behavioral models in the context
of retail pricing management.

Keywords: behavioral economics; pricing psychology; pluralism of price perception; heuristic reaction to price; pricing
management; price in marketing mix; retail pricing
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BBEOEHUE

LleHa sgBasieTCSI OOHOV U3 LIeHTPaAJbHBIX KaTeropuit
COBpEeMEeHHBIX 9KOHOMUYECKON ¥ yIpaBIeHYeCKO
Hayk. Knaccuueckast sKoHOMMUYeCKas Teopust TOCTy-
JIUPYET, YTO MPOJABIIBI U MTOKYIIATe M, COOOPa3ysICh
C IleHaM} Ha OCHOBe CBOMX BO3MOXXHOCTEei U TOo-
TpebHOCTEel, ONTUMU3UPYIOT ITPEIJIOKEHNE U CITPOC.
LleHbl, B CBOIO OUepeib, MU3MEHSIIOTCS B 3aBUCUMOCTH
OT CIIpoca U MpeJie/ibHbIX M3IepkeK MTPOU3BOJICTBA,
YTO IPUBOAUT K AJOCTUKEHNIO PHIHOUHOTO PaBHO-
Becus, mpuueM 6e3 KaKoro-aubo BHEIIHEro pery-
JIMUPYIOUIEro BO34eiCTBUSA. DJIETaHTHOCTb SJAaHHOMI
MOJIEJIM 3aKJII0UAeTCs B IIPOCTOTE 0OBSICHEHMSI, KaK
CBOOOJHBIE PHIHKM €CTECTBEHHBIM 00pa3soM IIPUX0-
ISIT K TapUTETY 1LieHbl U cripoca. Vicxoas u3 mpeamno-
JIOKeHUSI, UYTO MOKYIIaTessIM CBOMCTBEHHO CTPEMMUTh-
Cs1 K MaKCMMaJIbHO TTOTPeOUTeIbCKOI MOIe3HOCTH
npuobpeTaeMbIX TOBAPOB U YCIYT, 06paTHYIO B3al-
MOCBSI3b «IleHa—CITPOC» (B COOTBETCTBUMU C KjlacCuye-
CKOJ1 9KOHOMMYECKOJ Teopueii) rpaduaeckyt MOXKHO
MpeNiCTaBUTh B BUIe KPMBOI cripoca. I MmapKeTonoru
MIPUJIAraloT HeMaJIo YCuianii ajist c6opa u 06paboTKu
IaHHbBIX, YTOOBI MaKCHMaJIbHO TOYHO CMOZAEIUPOBATh
9Ty 3aBUCMMOCTb, 1a0bl YCTAHABAMBATh HA CBOU ITPO-
IYKTBI «I[IpaBUJIbHbIE» LI€HBI.

OpHaKo OTYeThI pUTEIIA CTABSIT IO, COMHEHE
abCOMIOTHYIO TOCTOBEPHOCTD TOTO, UTO CITPOC HA JTI0-
60i1 MMPOMYKT BCETIA XOPOIIIO OMCHIBAETCS IIaIKO!
¥ MOHOTOHHO yOBIBaIOIIE}i C POCTOM LieHbI (PYHKIIMEIA.
DMIupuUecKue TaHHbIe CBUIETEIbCTBYIOT 00 00paT-
HOM — (haKTMuecKast KpuBasi Cripoca (OTpaskaromiast

! dyHKIMS cuYUTaeTCs IIaJKOM, eyl ee IPOU3BOLHAS Helpe-
PbIBHA BO BCe¥t 06/1aCT ONIpenesieHMs.

IeiCTBUSI peaJIbHbIX SKOHOMMUUYECKMX areHTOB, a He
MIean3MPOBAHHBIX aO6COMIOTHO PAlIOHAbHBIX aK-
TOPOB) He SBJISETCS IJIABHO HUCXOASIIE, a UMeeT
M3JIOMBI 1 0CO6BIe TOUKY. Bosiee TOTo, Maske HeOObINAST
(6e3 M3MeHeHMsI 1IeHbl) KOPPEKTUPOBKa MHDOPMAIUK
0 MTPOJIYKTE MOKET IYaMeTPaJbHO ITOMEHSTh HACTPOIA
ITOKYITATeIe, UTO TTOBMUSIET HE TOJILKO Ha HAKJIOH
OTHEbHBIX YUYACTKOB KPMUBOIL, HO U HA 3HAK ITPONU3-
BOIHO (PYHKIMM CIIpOCa.

HTaK, MOCKONIbKY AaHHas! PYHKIMS JOBOIbHO-TaKM
HeyCTOUMBA, ¥ Aaxke Majieiiine n3MeHeHMs BoO (peii-
MMHTe? UM HeOOoJTbIIe CMENIeHNs aKIIEHTOB Y TPaHMI]
IoJiauy peKJIaMHO-MHGOPMAIIMOHHOTO KOHTEKCTa
CTIOCOOHBI BBI3BATH €€ CYIeCTBEHHYIO MOABVKKY; BO3-
MOKHOCTH (hOpPMaI30BaHHOTO 1IeHO06Pa30BaHMs KaK
HAyYHO-MeTOIMYECKOTO MOAX0Aa OrpaHMYeHbl. B 3T0i
CBSI3U, MICXO/IST M3 KJIaCCUUeCKOi 3aBUCMMOCTU IleHa—
CIIPOC, ITPeXae YeM 3aHUMMAaThCSI MOAEIMPOBaHNEM
LIEHOBO 3JIACTMYHOCTU (OTTAJKMBASICh OT UPPAINO-
HaJIbHBIX 0COOEHHOCTE TIOBeIeHUS SKOHOMMUYECKIX
areHTOB), CJIEAYeT YCTAHOBUTD, YEM OTIPEIeIISIeTCs
HEOJHO3HAYHOCTh BOCIIPUSITHUS IIEHBI U UTO JBVIKET
JIIOIbMM TIPY COBEPIIEHMM TIOKYIIKM WJIM OTKase OT Hee.

Llesib MaHHOTO MCCIEIOBAHMS COCTOSIIA B TOM, UTO-
ObI TOCPEACTBOM MOJIEIMPOBAHUS CUTYaAI Ui, CBSI-
3aHHBIX C IOTPEOUTEILCKMM BHIOOPOM PO3HUYHO
TTOKYTIKM ¥ aHAJIM30M OIPeNesIouX ero (akTopos,
060CHOBATb HEOOXOAVMMOCTh COUETAHUST TTPU YIIPaB-
JIEHUM 11eHOOOpa3oBaHMeM B POCCUIICKOM puUTeiiie

? OpeiiMUHT B MPOJAXkax COCTOUT B CO3AAHUM ITPOIABIOM
OHpe,HEJIEHHbIX I/IH(I)OpMaLU/IOHHbIX paMOK u I‘paHI/[L[, CBSI3aH-
HBIX C Peajin3yeMbIM MPOLYKTOM, 1aObl TOATOIKHYTh K TIPUHSI-
TUIO peLIeHMsI O ero MOKYTIKe.
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IBYX METOAMYECKMX TIOIX0M0B: (OPMaIM30BaHHOTO
U 9BPUCTUYECKOTO.

ABTOpBI ITOCTaBWIN Tiepen co60ii HeCKOIbKO MC-
cnenoBaTeNbCKUX 3a1a4 (BIIOCIEICTBUM YCIIEUTHO
pellleHHbIX):

1. UgeHTUGUIMPOBATh PAILMOHAIbHbIE U MPPAIMO-
HaJbHble BHYTPEeHHMEe MOTUBBI U MPaBuja, KOTOPbI-
MU (TIof1, BAMsiHMEeM MHGOPMAIIMOHHOTO KOHTeKCTa
Y PBIHOYHOJ CUTYyalM, a TAKXKe aHTypaska IpoIaxkn
U YCJIOBUIA IIPUHSITHSI PEIlleHNMs O TIOKYIIKE) BOJIBHO MU
HEBOJIbHO PYKOBOJICTBYETCSI POCCUSIHUH TPy hOpMUPO-
BaHMM 61aTOCKIIOHHOTO VTV HETATVUBHOTO OTHOIIEHMSI
K I[eHe; BbISIBUTb ¥ PACCMOTPETb Jieskalliyie B UX OCHOBe
MepLenTUBHbIE ITpolecchl®, ahPeKTUBHbIE peaKkun?
¥ KOTHUTUBHbBIE MEXaHM3MbI.

2. OxapakTepu30BaTh MHOKECTBEHHOE BOCIIPUSITIE
M HEOTHO3HAUHYIO peaKkiMio Ha IIeHbl B POCCUIICKOM
puTeiisie, IOATBEPAMB TEM CAMbBIM HEOOXOAMMOCTD
yyeTa MppalyoHaIbHOTO MOBEeIeHYeCKOTO acieKkTa
B PO3HMIIE ITyTE€M 3BPUCTUUYECKOTO 1I€HOBOTO IIaHM-
pOBaHMS, a TaKKe 0003HAUUTh aKTYaIM3MPOBAHHbI
MOJIXO[, K IIeHO0OPa30BaHMIO B PO3HUYHOI TOPTOBIIE
B HAIlleil CTpaHe, B MPUOPUTETE KOTOPOTO — IBPUCTHU-
yeckuii yuet 3¢peKTOB IIPaTMCTUIECKOTO BOCIIPY-
SITUSI I]eH 9KOHOMMUYECKMMM areHTaMMu.

3. [IpoBecTu uccieqoOBaHMe OIeHOYHbBIX TTPaBUJ
¥ BHYTPEHHMX MEXaHM3MOB, KOTOPbIMU PO3HUYHBIE
poccuiickue MOKyTaTeau CO3HATeNbHO MM TIOACITYIHO
TIOJTb3YIOTCS ITPU PACCMOTPEHNH 1I€HOBBIX ITPeJIoKe-
HUI U peleHny 00 UX IPUHITUY VIV OTKIIOHEHUM
YCTAaHOBUTH 3aKOHOMEPHOCTU U 0XapaKTepnu30BaTh
Jieskalye B MX OCHOBe TICUXOJI0TUYeckue IpUIMHBI,
oIpezesioliyie Peakiio OTeueCTBeHHbIX 9KOHOMMU -
YecKMX areHTOB Ha PO3HUYHBIE I[€HbI.

4. TTokasaTb, UTO IIPU yIIpaBJIeHNH IIeHOOOpa30Ba-
HIMEM B POCCUIICKOM pUTeNie CyieqyeT UMeTb B BULY
s dexThI, 06YCI0BIEHHbIE HEOTHO3HAYHOCTBIO U UP-
PalOHAIbHOCTDIO IIeHOBOTO BOCIIPUSITHUS MacCOBBIX
MOKyTIaTesei, a TakKe UX CIIOHTaHHOM peakiei Ha
LIEHbI.

3 [potiecc mepuemnium — 370 GopMMUpPOBaHME TMIHOTO BIIeUaT-
JIEHUST Ha OCHOBE BOCIIPUHSITOI MHGOPMAIMH.

4+ AddexTrBHAs peakiusi — 3TO SMOUMOHATbHbINA OTKINK
B3PBIBHOTO XapaKTepa, OTPaskaroluii 6eCCO3HATENbHYIO CYyOb-
eKTVBHYIO OLIeHKY TeKyIlei CUTyal .

5 KOTHUTUBHbBIE MEXaHM3MbI TPUBOJIST B IEMCTBUE MIPUCYIIUE
Ye/I0BeyeckOMY CO3HaHMIO CXeMbI 06PabOTKM U aHaIM3a UH-
dbopmarum, crroco6s! MOMONTHEHMSI M MOAUGbUKAIIVY 3HAHWIA,
MPUEeMbI CTPYKTYPUPOBAHMS ¥ KOHILIENITyaIM3a[M KOHKPEeT-
HBIX 06BEKTOB ¥ a6CTPAKTHBIX CYI[HOCTEA.

B xome paboOThI MOTYYEeHbI OTBETHI HA CIEIYIOIIE
UCCIeq0BaTeNbCKIe BOMPOCHI:

e Kakye MOJAXO0MIbl K PO3HMUYHOMY I1€HO0OPaso-
BaHUIO (9BPUCTUIECKNIA, POpPMaNM30BaHHbBIN UK
KaKoii-11b0 APyroii) cerogHst B 60JbINeli CTeleHn
MMPaKTUKYET POCCUICKUI pUTena?

e Kakue BHYTPeHHMe MpaBuia U MeXaHU3MbI
IBVXYT OT€UeCTBEHHBIM IMOKyTaTeaeM Kak Mpu
(opmumpoBaHKUY OTHOIIEHMS K PO3HUYHOI IleHe, TaK
U IPUHSTUM PellleHUsI O COBepIlIeHUM MOKYIKU U
OTKase OT Hee?

e Kak BapbUPYIOTCS U COUETAITCS 5TU IpaBmiia
¥ MEXaHU3MBbI B 3aBUCUMOCTY OT KOHKPETHOW CUTY-
alyu ¥ 06CTOSITETbCTB?

AHANTUTUYECKWUA OB30P
MCTOYHUKOB B PAMKAX
MOUNCKOBOIo UCCNEOOBAHUSA
Kone6aHus u dnykryauumu cnpoca Kak cneacrsue
UppauuoHanbHOro LLeHOBOCNPUATUA
He e2nadkas u He HenpepbléHAas Kpueas cnpoca.
@OyYHKIMS CIIPOCa UTPaeT KJIIUYeBYIO POJb B TEOPUU
11eH — B YaCTHOCTH, €10 MOJIb3YIOTCS OJIsl orpene-
JIeHUsI 11eHOBO 371aCTMYHOCTYU U BhIUMCIEHUS MaK-
CUMM3UPYIOILEN TOXOH MPOAAaBIa PhIHOUHOV 1[€HBbI.
AHaIUTUKY 3aHMMAIOTCS KOMITbIOT@PHBIM MO/IEJN -
poBaHMeM QYHKIMM CIIPOCA U IeHOBOV YyBCTBU-
TenbHOCTU. CTYIEHTOB BY30B U CIylIaTesei 6usHec-
IIKOJI YYaT IIPY NIPUHSITUYA LIeHOBBIX pellleHn B 1ep-
BYI0 Ouepeb OPMEHTUPOBATHCS Ha 3MaCTUUHOCTD
CIipoca: lieHy peKOMeHAYeTCs TTOBBIIIATh, eC/Ii CITPOC
HesJlacTu4eH; B IPOTUBHOM CTyuyae ee cjieyeT OCTa-

BUTH 6€3 M3MEeHeHU WM CHUSUTbD.

Kpupas crpoca (Kak ee 06bIYHO M300paskaoT
B yUeOHMKAaX 10 9KOHOMMKE) [TOKa3aHa ITyHKTUPOM
Ha puc. 1. OTMeTUM 1Be ee 0COOEHHOCTH. BO-TTepBbhIX,
OHa SIBJISIETCSI MOHOTOHHOJ, TJIafKO¥ M HeIIpepbIBHOIA,
He MIMeeT «IIePeCKOKOB» i 0COOBIX TOUEK, 8 BO-BTOPDIX,
HMKaK He YYMThIBAEeT 3aBMCUMOCTD cIipoca oT 3ddekTa
(peiimmura B mpogaxax®.

OpHako JOoTyleHs KjlacCuyeckoit Teopum oT-
HOCUTeJbHO XapaKTepa 3aBUCUMOCTH LieHa—CITPOC
MIPOTMBOPEUAT OMyOIMKOBAHHBIM (haKTaM, CBUIETEb-
CTBYIOIIMM, B YaCTHOCTH, UTO TIPU BOCTIPUSITUN YMCEN

¢ DddekT ppeitMmmHra 3aKIH0YAETCS B TOM, YTO (hopMaT, 06bemM
U aHTYpak MoJauy MHMOPMAIMY O IPOLYKTE U O €ro LieHe 10
TaKOJ CTENIeH! BIIMSET Ha BOCIIPUSITIE TIOTEHIMATBHOTO ITOKY-
TaTeJsis, 4YTO Ha OFHO M TO JKe IIeHOBOe IpeJIoKeHVe TIOCTIe]l-
HMIT MOKET IIPOpearnpoBaTh Kak abCoTI0THO MO3UTUBHO, TaK
¥ HETaTUBHO.
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[Mponmaxku

KpUBas Ieann3MpoOBaHHOTO CIIpoca
KpMBas peasbHOTO CIIpoca

Ilena

Puc. 1 /Fig. 1.JIuHum npeanusupoBaHHoOro 1 pakTMHECKoOro cnpoca B puteine /
Demand curves — idealized and actual in retail

UcmoyHuk / Source: pa3pabotaHo astopamu / developed by the authors.

" apudMeTUUYECKUX CYMM CpeTHECTATUCTUIECKUIA
Yyesi0BeueCcKuit pa3ymMm pyKOBOJICTBYETCSI HEKMMMU 9B-
PUCTUUECKUMM UPPALVIOHATbHBIMMY MTogxomamu. Ha-
TIpUMep, TIOCKOJIbKY ITPOYTEHNE UVCENT Y OOBIIMHCTBA
TIPOVICXOIUT CJIeBa HATIPaBo, (PUKCUpPyeMble B TOJIOBAX
peaTbHbIX 9KOHOMMUYECKIX CYOHEKTOB KOJTMUECTBEHHbBIE
BEJIMYMHBI OKa3bIBAIOTCS MPUBSI3AaHHBIMMU K Kpaii-
HMM JieBbIM I pam uncnia [1, 2]. TToaromy 2990 py6.
BOCITPMHMMAETCS KaK CyMMa 3HAYMTETbHO MeHbIIasl,
Hexkenu 3000 py6., Tora Kak ominume Mmexxay 5000
u 5010 py6. mpakTHUeCcKy He oco3HaeTcsl. Takke pas-
HMIIA B LIeHaxX BOCIIPMHMMAeTCs Kak 6ojiee CyliecTBeH-
Hasl, eC/Iy ee JIerko MoAcynuTaTh B yMme [3]. Hampumep,
pasuuna mexxay 5500 u 4500 py6. KaskeTCs JIIOASIM
6ospieit, uem mexxay 5520 u 4470 py6. Takum ob6pa-
30M, CITPOC 00JIAIOIIEro CPeTHMMY KOTHUTUBHBIMU
CIIOCOGHOCTSIMY MaCCOBOTO ITOTPEOUTENIS CYLIECTBEHHO
OT/IMYAeTCs OT CITPOCca Ha/leJIEHHOTO He3aypsiAHbIM MH-
TeJIJIeKTOM IIPecyIoBYTOro homo economicus’. OyHRUMSI,
OIMCHIBAIOIIAS 3aBUCUMOCTb IIeHa—CIIPOC Hepalmo-
HaJIbHO TTOCTYTIAIOIIETO PeaJbHOTO SKOHOMMUUECKOTO
areHTa, IayIeKko He I7IaJKast ¥ He HeIlpepbIBHAS — OHA
MIMeeT Ieperuobl, M3JIOMbI U Pa3pbIBbI, OTPaskaoe
CITOHTAHHbIE peaKklM ¥ 0CO6EeHHOCTU IPOUTEHMS

"Homo economicus (J1aT.) — 4eJI0BEK «9KOHOMMUUECKUI», T.e.
JIMYHOCTD palyiOHajIbHasI, KOTOpast, e/ CTBYS pa3yMHO, BCerna
CTPEeMUTCS K MaKCUMM3aI[UU TTOJTyUaeMoii BBITOABI U, Aenast
BBIGOD, ICXOIOUT U3 €r0 SKOHOMUYECKUX Pe3Y/IbTaTOB.

1GPOBBIX 0003HAUEHMIT HA TOBAPHBIX IIeHHMKAX
(crutolHas IMHUS Ha puc. 1).

Hecma6bunwHslii U HeMOHOMOHHbILI cnpoc. EcTb elnie
OJlHa MpUYMHA, TI0 KOTOPOJ OCHOBaHHAsI Ha Kaaccuue-
CKO¥1 MOJIeJM CITpoca KaHOHMYEeCKas Teopys 11eH Mopoit
ObIBaeT JajieKa OT MPAKTUYECKO JOCTOBEPHOCTI — ITO
HeyCTOMUMBOCTb CIIpoca. [IOCKOMbKY 1 BOCTIpUSITUE
9KOHOMMYECKMMM areHTaMMU 1leHbl, ¥ COOTBETCTBY-
I0111as1 CBSI3b LleHa—CIIPOC BeCbMa YyBCTBUTEbHBI
K peKJIaMHO-MH(POPMAIMOHHOMY KOHTEHTY U 3] -
dekty dpeiimuHra, gaske oueHb HEOOIbIITNE HOBIIECTBA
B ohopMJIeHMM U PBIHOUHOI ITojaue ToBapa (pasmep
KOpOo6KM, TTopiys hacoBKM, HAAIMCh Ha YIIaKOBKE,
IM3aitH 06epTKY U IP.) MOTYT CITPOBOIIMPOBATh 3HA-
YuTeIbHOE M3MeHeHMe TIACTUUHOCTY CIIPOCa T10 LieHe.

HarsgHoit wutiocTpaleit SToMy CIysKAT pacda-
COBKa BBITIEUKM MaJILIMU TTOPIMSIMIA: TIOKYTIaTeNN CTaau
obpalaTh BHMMaHMe Ha KaJIOPUITHOCTb HUIIN, YTOOBI
COKPATUTD MOTpeOIeHNEe CIaIKUX Y MYUHBIX U3TENIA,
Y TIPOJIABIIbI HAILIJIM CITOCOO YUYeCTh 3TOT IOTPebu-
TEeJIbCKUI 3aMPOC, U3MEHUB YIIaKOBKY. KyliB MpOAYKT,
copmepxkamiuii Bcero 100 Kas., MOXKHO HaCAaXKaaThCsI
JII06MMOi1 e1oit 6e3 YIphI3eHNiT COBECTM 13-3a HapyIle-
HMS1 neThl. Kak cieicTBye, YyBCTBUTEIbHOCTD CIIpOca
K 1leHe 3aMeTHO CHM3WIach. [IpofiaBIibl Teneph BbhIpyya-
IOT ITOUTH B ITOJITOPA pa3a Gosbliie 32 BECOBYIO eIMHUILY,
ITOCKOJIbKY TTopryu 1o 100 KaJt. 6bICTPO peaam3yroTcsl,
U MaJIO KOTO U3 IoTpebuTesneii 3a60Tut rmoutu 50%
1IeHOBast Ha/16aBKa, KOTOPYIO OHU IIPY 3TOM IUIATST [4].
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Ellle omyH BAMSIIOIINIT Ha PO3HUYHBIN cIipoc dak-
TOP — CI0CO6 yKa3aHMS KOINUECTBA BHICTABISIEMOTO
Ha MpoJaxy MpoaykTa. [Topoit UCroab30BaHMe TaKUX
eVIHULL U3MEePEeHNsI, KaK ITYKY, TOPLNY, TTaUKH, KO-
POOKM, TAKETUKY U P. BMECTO yKa3aHMs Beca B rpaM-
Max uiy o6bemMa B IUTPaxX CylleCTBEHHO CHMKaeT
YYBCTBUTEIBHOCTb K IIeHe [5], U skeJlaHue mpruobpectn
BBICOKOKAIOPUITHBIN TIO CyTU MUIIEBOI IIPOIYKT 3HA-
YUTENbHO BO3PACTaeT, eCJIM Ha ero yrmakoBKe B 6po-
CKOJ1 MaHepe HalevyaTaHo, UTO B HEM cofepsKaTcst
MMWHU-IIOPL N,

Urax, cripoc Ha 6G0/MBIIMHCTBO TOBAPOB U YCIYT
HeMHBAapPVAHTEH 110 OTHOIIEHUIO JIaske K MajIbIM M3-
MeHEeHMSIM BO GhpeiiMuHTe B KOHTEKCTe U aHTypaxKe
nponaxk. 1 gasxke oueHb HEOOJbIIIME CMEeIeHUST aK-
L[EHTOB U TPaHUII OJauM MHOOPMALIMY O TIPOAYKTE
MOT'YT MMETb CaMble Ccepbe3Hble TTOCIeICTBHUS, BIUIOTh
IO JIOKaJbHOTO M3MEeHeHMsI XxapaKkTepa 3aBUCYMOCTHU
1[eHa—CIIpOoC.

MNoBepeHuYeckas 3KOHOMUKaA

M 3BpUCTUYECKOE LieHO06pa3oBaHue
[Tnoxas npencka3yeMoCTh POSHUYHOIO CIIpoca Ha-
BOJUT Ha MBICJIb O TOM, €CTh JIX BOOOIIIEe MPaKTu-
YeCKMii CMbICT B BBICOKOTOUHOM MOJIeIMpPOBaHUN
IIeHOBOJ IACTUYHOCTY, KOTOpast 6ymeT BCIKMi pas
KapAVHAIbHO MEHSITbCS (HalipumMep, pyu Majaenimx
Mpeo6pasoBaHMsIX peKIaMHO-MHGOPMaIMOHHOTO
KOHTeKcTa). MOXKeT ObITh, MPEsKIe BCETO eCTh Pe30H
pa3obpaThCsd B TOM, KaKMe «CKPBIThIE MPYKUHBI»
BJIMSIIOT Ha IleHOBOE BOCIIPUSITHE 11e/IeBbIX TTOKYTIa-
Teseii, T.e. OPeIe/INTh:

e KaKMMM BHYTPEHHUMM MpaBuiaMyu ¥ MOTHBA-
MM PYKOBOJICTBYIOTCSI 9KOHOMMUYECKME areHThl TP
BOCIIPUSITUN 1I€HbI?

e KaKue 0OCTOSITESIbCTBA U YCIOBUS B KaKIOM
KOHKPETHOM cJTydae OTIpeJle/iIIoT peakiinio Ha LieHy,
U TIOJL, AeHCTBMEM Yero MPOUCXOAUT BbIOOP TOTO MU
MHOTO MeXaHM3Ma MPUHSTHUS pelieHus O IOKYTIKe?

e CMOXET JIX 3TO IIOMOYb PO3HMUYHOMY IMTPOAABITY
CKOPPEKTUPOBATh YCTAHOBJIEHHYIO Ha OCHOBE KJIac-
CUYEeCKUX MPUHLIUIIOB 1eHY?

HekoTopbie yyeHble ojIaratoT, YTO KaHOHMYeCKast
MOfIeJTb CIipoca mofgaeTcss MoauduKaluu B Harpasie-
HuM yueta 3pdekra GpeiiMuHTa 1 MPPaIMOHATLHOTO
BOCIIPUSITUS II€HbI, ¥ OMMCHIBAIONINE 3aBUCHMMOCTD
LIeHA—CITPOC COOTHOIIIEHMSI MOTYT OBITh YIyYIIIEHbI
IyTeM yJeTa pa3pbIBOB U QuryKTyaruii [6]. [Ipu sTom
yccieoBaTeNM YITYCKalOT U3 BULY IPUHIIUIIMAIb-
HbIe Pas3JINIMs ABYX IMOAXOIOB K IIEHO06Pa30BaHMIO.

[TepBblit — opMaIM30BaHHbI — MIPEIIIOIaraeT, YTo
SKOHOMMYECKME areHThl UMEIOT CTaOMIbHbIE TIPe]I-
MOYTEHMS] OTHOCUTENBHO LIEHHOCTY IPOAYKTOB, MICXO-
JIsl M3 4eT0 CTPEeMSITCS K TIOJTyYeHMI0 MaKCMMaabHO
IMOJIE3HOCTH, TOTJa KaK BJAMSIHNME KOHTeKCTYa/JIbHbIX
CUTHAI0B He3HaunMo [7]. [losTomy B mpuopureTe oKa-
3bIBAETCSI YUeT BBITOJIbl LIEHHOCTHOTO MPeJIOKeHUS
IS TIOKyTIaTesieit. B ciyuyae ske 3BpUCTUYECKOTO 1[eHO-
06pa30BaHMs IO PA3YMEBAETCS, UTO MPEATIOUTEHNS
9KOHOMMYECKMX areHTOB M BasKHbIE [IJI51 HUX LIEHHOCTU
MIPOAYKTOB BECbMa IepeMeHYMBbI, TOCKOIbKY LIETNKOM
U TIOJTHOCTBIO 3aBUCST OT XapaKTepa MOCTYIAIINX
KOHTEKCTYaJIbHbIX CUTHAIOB U UX JIMYHOTO BOCIIPUSTUS
[8]. Takum 06pa3oM, JaHHBII TTOAXO[, K IeHO06Pa30-
BAHMUIO B IIepBYI0 ouepenb HOKYCUPYyeTCsl Ha IICUXO-
JIOTMYECKMX acleKTax, BAUSIILINX Ha 0CO3HAaBaeMYI0
3KOHOMMYECKYIO LIEHHOCTb.

OBpuCcTHUUECKOe IleHOOOpa3oBaHMe u3yJyaer pe-
QJIbHOE ¥ OCHOBAHHOE Ha CITIOHTAHHBIX CY>KJI€HUSIX
U pellleHUsIX MOBeJleHMe moKymnarTeseli. OHO He orpa-
HMYEHO NOCTy/IaTaMM O XapaKkTepe 3aBUCUMOCTY LieHa—
CIIPOC, PAaBHO KaK aKCMOMAaTUYeCKMMMU TTOJIOKEHUSIMU
O CTpeMJIEHM 3KOHOMMYECKNX areHTOB K palmno-
HaJIbHOJ TI0JIE3HOCTU U UX HEM3MEHHbBIX LIEHHOCTHBIX
MIpeanoOYTEeHUSIX, HO OCHOBBIBAETCSI HA MHTErpalum,
Ka3aj10Cch Obl, pa3pO3HEHHbBIX Ui, HATTpaBIE€HHBIX
Ha 06bsICHEeHME crienupUIecKoil MoBeIeHUeCcKO
peakuuy Ha 1eHsl [9, 10]. Tak, ofHM UccIef0BaTeNIN
NCXOOAT U3 IIPEAITIOJIOKEeHMA, YTO JIIAM MMPpeaIioun-
TAOT KOMIIPOMUCC MeXAY MpefaaraeMbIMy leHaMU
U onuusiMy npoxykra [11]. Ipyrue oCHOBBIBAIOT CBOU
BBIBOIbI HA IOITYIEHUH, UTO ITOTPEOUTENN aHATU3Y -
PYIOT LleHbl, CDaBHMBAS UX C HEKMMMU «3TAJIOHHBIMMN»
Ha aHaJIOTUYHbIe TOBaphl. TpeTbM yTBEPXKAAIOT, UTO
MTOKYTIATeM OTHOCSITCS K IleHaM, C006pa3ysich CO CBO-
VMU OIIYIIEHUSIMMU B CBSI3U C HEOOXOAMMOCTBIO T10-
TPATUTb OEeHbI'M U TOHeCTU pacxonsl [12]. IIpusHaBad,
YTO BCE 3TU aATOPUTMBI, OTIpeJle/IolI/ie OTHOIIeH e
SKOHOMMYECKMX areHTOB K PO3HMYHBIM LieHaM, B Ka-
KUX-TO CUTyalMsIX U MOJ, NeiCTBUEM OIpeaeNeHHbIX
TPUTTEPOB CPabATHIBAIOT, IBPUCTUUECKOE I[eHO0Opa-
30BaHNe 00beAVHSIET PA3IMUHbIE B3IISIbI HA MOTUBBI
BOCTIpUATHUS 1IeH [13].

Utak, meHTpaJbHbIN MOCTYAAT 3BPUCTUUECKOTO
MOAX0a K 1[eHO06pa30BaHMI0 COCTOUT B TOM, UTO
CYLIECTBYIOT pa3/iMyHble IIpaBWiIa M MeXaHU3MbI [IPU-
HATUSL peHIEHI/[ﬁ B OTHOILIEHMM ITOKYTIOK U II€H, IIpM1Me-
HeHMe KOTOPBIX BaPbUPYeTCs 5KOHOMUUYECKMMMU areH-
TaMU B 3aBUCUMOCTY OT CUTYallUU U UHIUBULYAIbHbIX
ocobeHHocTel. Hanmpumep, OgHMX IBHO 3aBbINIEHHAS
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1IeHa 3aCTAaBUT BO3AEPsKAThCS OT ITOKYIIKM, TOTIA KaKk
IUISI IPYTMX CTAaHeT IMOATBEPKAeHeM IIPEBOCXOIHOIO
KavecTBa IIPOAYKTA U MOJIOKUTETbHO CKaskeTCsI Ha pe-
LIIeHNUY 0 TIpuobpeTeHn. bosee TOro, MHAMBII MOKET
BOCIIPUHSATH 1IeHY KaK HecIpaBeIIMByI0, OJHAKO BOBCE
Heo0s13aTeJIbHO, UTO B OIPeIeIeHHBIX 00CTOSITEIbCTBAX
U CUTYaLMOHHBIX KOHTEKCTAX 3TO CY;KIEHMe [TOBJIEUeT
3a co60Ji 0TKAa3 OT MOKYIKMU. TakuM 06pasom, Impu
9BPUCTUUECKOM 1IeHO06Pa30BaHNUM UCXOOST 13 TOTO,
YTO B OCHOBE TTIOHMMAaHMs BIUSIHMS IIeH Ha pellleHye
0 TMOKYIIKe JIeXKUT 3HAHMe TOro, Kak paboTaioT Mexa-
HM3MBI U IIpaBuMja, Ha KOTOPbI€ OCO3HAHHO MM HeT
ONMPAIOTCS SKOHOMMUYECKME areHThI TPV BOCIIPUSITUMN
I OCO3HAHMM PO3HUYHBIX II€H.

Mcuxonornueckne NpUHLMNbI NPUHATUS
pelueHus o NPMeMIEMOCTH LLEHbI U O MOKYNKe
[Tpy BoCnpuaTUM LleH U PaCCMOTPEHUMU Lies1eco-
00pa3HOCTY MOKYTIKM JTIOJIX OOBIYHO CIeIYIOT OTpe-
JleJIeHHBIM IIpaBujIaM, KOTOpPble PeTrylIupyoT BN~
SI0IMe Ha pellleHMe BHYTPeHHMe MeXaHU3MBbI [14].
B 5T0J1 CBSI31, OCHOBBIBASICh HA IUTEepaType II0 I0-
BeIeHUeCKOi 9KOHOMUKe 1 IleHoo6pa3oBanmio [15],
a TakKe MCXO/SI M3 OIbITa HAaGMoAeHMs 38 NeliCTBI-
SIMY 3KOHOMMWYECKUX CYOBEKTOB B Pa3JIMUHBIX CU-
Tyanusix u obcrosiTenbcTax [16, 17], B moBegeHUn
J07eit MOXXHO BbIJeIUTb 0COO€HHOCTH, IPOSIBIIS -
fomyecs mpu GopMMUPOBAHMM OTHOIIEHUS K IleHaM

Y ITOKYIIKaM.

1. Cy>kmeHusI IOKyTIaTesnel 0 MpueMIeMOCTH 11eH
TUTIOPATVICTUYHBI, MHOTOOOPA3HbI 1 OCHOBBIBAIOTCS HA
Habope BHYTPeHHVX IIPABW/I ¥ MEXaHM3MOB, BbIOOPOY-
HO JCIT0/Ib3yeMbIX B 3aBMCUMOCTH OT 0OCTOSITENbCTB
M KOHTEKCTa:

e IIPY COBepLIeHUM U OIlIaTe OVCKPELMOHHOI
MTOKYTIKM® JIIOAY BCETIa KOIeOII0TCS M UCIIBITBIBAIOT
COMHeHM4 (a ITOPOI — CUJIbHbIE HEeraTVBHbIE SMOLIUY
U axke MICYXOIOTMYECKYIO 60JIb TIOTePU, CBSI3aHHYIO
C paccTaBaHMeM C leHbraMu), 0COOeHHO ecIy TpaTsIT
Ipy 3TOM Oosiblile, YeM M3HayalbHO HaMepeBaluch
V/WIV MOTYT cebe 1mo3BonTh [18, 19];

e B (JIyyae peryasipHoO npuobpeTraeMoro U Mmu-
POKO pPacnpoCTPaHEeHHOIO MPOAYKTa CPAaBHUBAIOT
NIpeJIOKEeHHYIO LIeHY C HeKOVi 3TaJIOHHOM (perepHoit
cpelHepbIHOUHON) [20, 21];

8 [IncKkpeLMOHHasI TIOKYTIKA IIPOM3BOIUTCS CIIOHTAHHO 10 JINY-
HOMY JKeJIaHMIO TIOKyIIaTe/Isl, a He I10 IIJIaHy, IIPaBuIaM, IPUHS-
TBIM 00513aTe/IbCTBAM M/ HEOOXOAMMOCTI.

e KOI[la LIeHbI KaXXyTCsl HeIPO3pauHbIMU, U UC-
KPEeHHOCTb NIPOJaBlia HAXOAUTCS MOJ, COMHEHMEM,
PYKOBOZCTBYIOTCSI BHYTPEHHUM OILYLIeHKEeM CIIpa-
BeJIMBOCTY LIeHOBOIO IIpeAJioxkeHus [22, 23];

e eI BUASIT HEYBEPEHHOCTD NMPOAABIIA, MOTYT
MIONBITAThCS JOTOBOPUTHCS O CHVKEHUY LIE€HBI U/VIN
paccpouke marexa [24-27];

e KOTZIA PeYb UAET O MPUOOPETEeHNM BBICOKOKIIAC-
CHOTO TOBapa M3BeCTHOTO OPeH/ia, OIeHUBAIOT, COM3-
MepuMa JiM ero LieHa C OXKIIaeMoii TTIOTPeOUTeNbCKO!
T01e3HOCThIO [28,29];

e TP aabTE€pPHATMBHOM BbIOODE MEXIY JOPOTH-
MM TOBapaMM AJIUTEIbHOTO MOJIb30BAHMSI C MHOXKECT-
BeHHBIMU QYHKUMSIMU U 6ojiee GI0Ke THBIMU, XOTSI
M C MEHbIIMM YMCJIOM ONLMIA, UIETCS] KOMIIPOMMCC
MeXIy pa3MepoM lieHbl 1 mmpoToit pyHKImMoHana [30];

e HAXOASCh B CUTyallMM HAPACTAIOIMIMUX UHIIS-
LMOHHBIX OXKUAAHUI U IOITyCKasl B IePCIeKTBE Yua-
CTUYHYIO JeCTAabMIN3auUIO0 MMPOLYKTOBBIX IIOCTABOK,
CerofHsIIHMe POCCUIICKMe TTOKYIIaTeNny B CBOEM Iie-
HOBOCIIPUSITMM BCe JaJibllie OTXOAST OT IPUMHLMIIOB
CBOOOIHOTO PhIHKA, HA KOTOPBHIX OCHOBAHBI Kjac-
cuyeckasi 5KOHOMMUYecKasl Teopus M KaHOHUYeckoe
11eH000pa30BaHue, YTO TAKKe UAET Bpa3pes C Impe -
CTaBJe€HMEM O TOM, UTO 3aBUCUMOCTb IJeHa—CIIPOC
BCerna WIIOCTPUPYETCS MOHOTOHHO HUCXOSILEi
KpUBOI1 [31].

2. imeroTcs Koppensiuyy MexXay KOHTeKCTOM I10-
KYTIOK M MeXaHU3MaMu NIPUHATHUS pelieHnii. To ecTb
JIIOZISIM CBOVICTBEHHO CBSI3bIBATh XapaKTep U YCIOBUS
TOKYTIOK C ONIpeJieJIeHHbIMM BHYTPEHHMMU ITpaBuIa-
MM BOCIIpUSITHUS LleH. Hampumep, oHM acCOUUUPYIOT
LIeHY Ha 5KCKJII03MBHbIE YCIIYTU U JIIOKCOBBIE TOBap-
HbIe OPEH/IBI C X TTOTPEOUTENTHCKOI MOIE3HOCTHIO;
MOKYIIKYM B CyllepMapKeTax M Ha MapKeTmeicax —
C BO3MOKHOCTBIO COIIOCTABIEHNS L1€H ITPOLYKTOBBIX
aHaJIOroB; IPUOOpeTeHNe JOPOruMX 06EKTOB CEKOH/I-
XeHJ, — C IIeperopopamu o 1eHe. ViIHaue roBOpsi, KOH-
KpeTHbIE 0OCTOSITENbCTBA U BUJL IIPOYKTA 3aMTyCKAIOT
COOTBETCTBYIOILME aITOPUTMBbI BOCIIPUSITHUS €TI0 LieH
" BBIPAOOTKM pelleHus O ero MpuobpeTeHn!.

3. IIpu pacCMOTpeHMM 1€HOBbIX ITPeaJIOKeHU
SKOHOMMUECKUM areHTaM CBOJCTBEHHO UCIO0Nb30BaTh
KOMOMHAIIVIO TIPAaBWII ¥ MexaHu3MoB. Harpumep, oHu
MOTYT OHOBPEMEHHO UCIBIThIBATh COMHEHMS, CPAB-
HMBAaTb 1]eHbl, UICKATh KOMIIPOMICC MeXY LileHaMU
" (PyHKIIMOHAIOM TOBAapPOB U T.1I., UTO B KOMILJIEKCE
Y IPUBOAUT K UTOTOBOMY PeLIEHMUIO.

HasBaHHbIe BbIIlIe 0COOEHHOCTY MTOTPEOUTETBCKOTO
TOBeIeHNSI MTHTETPUPOBaHbI B mabi. 1.
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Tabnuya 1 / Table 1

Mpucywme 3KOHOMUYECKMM areHTaM MexaHU3Mbl U NpaBuUIa BOCNPUATUSA LLEHbI MPOAYKTA
M NPUHATUSA pelieHus o ero nokynke / Mechanisms and rules for perceiving the price
of a product and making decisions about a purchase, inherent in economic agents

MpaBuna n MexaHM3Mbl LLeHOBOCMPUATUSA /
Rules and mechanisms of price perception

MosicHeHns u npumeyaHus /
Explanations and notes

CoMHeHUs 1 NepexmBaHKA Npu onnaTte: He Tpady n
9 6o/blUe, YEM MMEI0 MU NAaHUMPOBA NOTPATUTL?

JKOHOMMYECKUIA areHT OLeHUBAET, pacXoLyeT n OH Bonblue
LLEHET, YEM Y HETO PEANbHO eCTb, UM OH MOXET cebe
NMO3BOMUTb, U KaK OH B IyOUHE AyLIM OTHOCUTCS K TaKMM
TpaTam. Ecnn eMy HenpusaTHO, MOpanbHO HEKOMGDOPTHO (MK
Jaxe 60NbHO) paccTaBaThCs C AEHbraMu, OH 0TKa3blBAETCS OT
MOKYMKK

CpaBHeHMe LEH: KaK COOTHOCUTCA LieHa NpoAyKTa CO
CcpeaHepbIHOYHOM U LLeHaMu aHanoros?

MHOMBM B3BELIMBAET, HUXKE MM BbILLE LIEHA NPOLYKTa Mo
OTHOLLEHMIO K pedepeHTHO. Ec/in Bblle, TO MOKyMKa He
cocTouTcs

OulyLieHne CNpaBeaiMBOCTM LiEHbI: BHYTPEHHEE MHEHME
0 TOM, SIBASIETCS 1M LieHa pa3yMHOM M 060CHOBAHHOM?

YenoBek peLlaeT, aBASeTcs M LieHa afeKBaTHOM,

a LUeHoo6paszoBaHMe eMy MOHATHbIM M TPAHCNAPEHTHBIM,
M CTOWT JIM NOKYNaTb MO 3aBblEHHOM LIeHe MNpu
Henpo3pavyHoM LLeH006pa3oBaHMM

YMeCTHOCTb TOpra: CTaHeT i1 LieHa NpeiMeToM
0bcyxaeHns U NeperoBopoB C NpoaaBLOM?

B HekoTOpbIX Cnyyasx LeHa MOXKeT ObiTb NApUTETHOMN,
M 3KOHOMMYECKUIA CYObEKT COBEPLUMT MOKYMKY, €C/IU MOAYUUTCS
[LOroBOpUTLCS O MPUEMNEMON A/t HErO LieHe

CooTHeceHMe LieHbl C LLEHHOCTbI: COOTBETCTBYET /1M LieHa
MpoAyKTa ero 0X1AAeMoii Mone3HOCTU U BbIroLe, KOTOPYHO
MONYYUT SIKOHOMUYECKMI areHT, KyrnuB U NoTpebus ero?

MokynaTtenb pa3MbIWgeT, COOTBETCTBYET /N LeHA LLEHHOCTH
NpoAyKTa, Kak oH ee noHuMaeT. OH roToB 3annaTuTb U 6orblue,
€C/IM LeHHOCTb ToBapa (ycnyru) 6yneTt cousMepumo Bbille

KoMnpomuce Mexay LeHoW 1 GYHKLMOHAMIOM: niady
JIX | UMEHHO 3a T XapaKTEPUCTUKMU M OMLMMU NPOLYKTa,
KOTOpble MHe TpebytoTcsa?

[oTpebutens cBepseT LeHy C BO3MOXHOCTSMU U CBOWCTBAMM
NPOAYKTa, KOTOPbIW NonyyuT, ynnatus ee. OH BbibupaeT
MPOAYKT C HYXXHbIMU eMy cneLnduyeckMmm onumuamMm no
COOTBETCTBYIOLLEN LIEHE

[MonpaBka Ha HECTABUNBHOCTbL NPEAIOKEHUS U POCT
LIeH: BbINMAAET M eLLe CyYaid ANs NOKYMNKM, U YTo ByneT
[anblue ¢ LeHoMn?

JKOHOMMUYECKMIt areHT UCMbITLIBAET OMaceHue, YTo MPOAYKT
MCYE3HET U3 NPOAAXKM WU NMOJOPOXKAET, U CTPEMUTCS
COBEPLUWTb MOKYMKY Kak MOXHO ObICTpee

UcmoyHuk / Source: pa3pabotaHo aBTopamu / developed by the authors.

AN3ANH UCCNNEQOBAHUA

1. ChopmumpoBaH 1mys MHGOPMAIIOHHBIX MaTEPUAJIOB,
B KOTOPBIii BOIIIV HAYYHbIE CTATbU, TPYIbI HAYYHO-TTIpa-
KTUUeCKMX KOH(MepeH i1 ¥ OHJIAiH ITOCThI IPAKTUKYIO-
MIMX CIIenuamcToB. Kpurepusivu oT6opa myGnmMKarmii
CTa/IM KaK COOTBETCTBIME TEMATVKE VICCTIEN0BAHMS (TTOVCK
TI0 KJTIOUEBBIM CJIOBAM), TaK M aKTyaJbHOCTb.

2. Ha ocHOBaHMM Melt, TOUEPITHYTHIX U3 OTOOPaH-
HBIX MaTepPUajoB, 6bIT IIPOBEIEH OT60P METOANYUECKIX
TOXOA0B U COCTaBJIeH Traif («4OPOyKHAS KapTar) OJ1s
MHTEPBBIO C IKCITepTami; ChOpPMYIMPOBAHBI aJITOPUT-
MbI BOCTIPUSITUS LIeH U TIPUHSTUS peLleHUI O [IOKYIIKe
(mab6an. 1); paspaboTaHbl ClIeHapHbIE KeJChI, TOTPYysKa-
IOI[Ji€ MHTEPBBIOVIPYEMBIX B Pa3/IMUHbIE CUTYaI[UN
PO3HUYHBIX ITOKYIIOK ¥ MPOAax (taobs. 2).

3. [1151 o;mydyeHnsT OTBETOB Ha MCCIe0BaTENbCKIE
BOITPOCHI ObI/Ta IIPOBEIEHA Cepys TNTYOMHHBIX MHTEPBbIO,
B KOTOPBIX ITPUHSIO yuacTue 6onee 110 poccuitckmx
3KCIepPTOB®, OHOBPEMEHHO SIBJISIIOIIMXCST M PO3HUY-
HBIMM TTOKYTIATeJISIMU, U TIPeICTaBUTENSIMU CBSI3aHHOTO

° TIOrpeIrHOCTh OIIEHEHA KakK IZZ P(l - P) /n 100%, rme n —
pasmep BbIGOpKM (n=110); Z — HOpMUPOBAHHOE OTKIOHEHE
(TIpu IOBEPUTENbHOIE BeposiTHOCTU 95% Z = 1,96); P — Bapuaius
IJ1sT BBIGOPKU. [Tpy HauxymIeM packiazge (korma P = 50%) mo-
rpeuHocTb MeHble 10%, yTo BIIOJIHE MpUeMIeMO /151 JaHHOTO
MCCIIeIOBaHMSI, 11€JTbI0 KOTOPOTO GbIIO TOBKO JIUIIIb TIOATBEP-
SKIeHMe IUITOTe3bl, YTO PO3HMYHbBIE POCCUIICKIME TTIOKYIIaTeIn
MPY pacCMOTPEHNUY OTHUX U TeX JKe LIeHOBbIX MTpeIoKeHNI U
TIPUHSITUY PellieHNit B OTHOIIEHMM PUOOGPETEHNMST ONMHAKOBBIX
TOBapOB U YCIYT PyKOBOACTBYIOTCS CYILIECTBEHHO Pa3HbIMM MO-
TUBALMOHHBIMM TTPABUJIAMMU U TIOBEIEHUECKUMU KPUTEPUSIMU.
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¢ puTeitioM 6M3Heca, CpeHIIi BO3PACT KOTOPBIX COCTa-
BWI 37 jieT. [IBe TpeTu M3 HUX — SKeHIIMHbI, 59% orpo-
LIeHHbIX MpoXkuBaloT B Mockse 1 MO. Bce yuyacTHUKMI
MCCIeIOBAHMS U/ SIBJISIIOTCS CTYINATEISIMU YIe6HbIX
MporpaMM JOITOTHUTEILHOTO OV3HeCc-00pa3oBaHmsl,
MY GBI TAKOBBIMY B ITPOIILJIOM.

BHauasne oT 3KCepTOB Kak OT IIpeAcTaBUTenein
MIpeIIpMHMNMATEHCKOTO CO06IIeCTBa TPe6OBAIOCH
CKa3aTh, KAKO 13 U3JI0KeHHbIX HIKe MO/IXOI0B K 3a-
JavuaM 11eH006pa30BaHusl, II0 MX MHEHMIO, TIPEeBAUPYeT
B [I€JIOBOI TIPaKTUKE POCCUICKUX PUTEINIEPOB:

e TIpMMEHEHMe 3aTPaTHOTO IIeHO0O6Pa30BaHMS
(M3Iep>KKY TUTIOC OKugaeMast IpuObUTh IO YCTaHOB-
JIEHHOMY HOpPMAaTUBY PeHTa6eTbHOCTH);

e JCIIOJIb30BaHMe KJIacCUUEeCKOi 3aBUCUMOCTU
LeHa-crpoc B bopmaan30BaHHOM I1eHO06pa3oBa-
HUM, CONPSIKEHHOE CO CJIOKHOCThIO cOopa 1 06paboT-
KU IOCTOBEPHBIX TaHHBIX [JIS1 €e MOJAEINPOBaHMS,;

* IBpPUCTUUECKOE I[eHOO0Opa30BaHMe — yUeT Up-
palMoHaabHO OIEHOUHOM TTCUXOJOTUY S9KOHOMMU-
YeCcKMX areHTOB NIpU TIPUHSITUY UMU pellleHUlt O To-
KYTIKe TI0JT, BIMSIHMEM 0COOeHHOCTE CyOheKTUBHOTO
BOCIIPUSITUS 11€H, a TaKKe B CUJTY MHAUBUIYAIbHbBIX
BHYTPEHHMX MEXaHU3MOB U MPaBUJL.

3aTeM MHTepPBbIOMPYeMble BbICTYIIAN B POJIU TIOKY-
TiaTesieii  ObUIV 03HAKOMJIEHBI C CEMBIO CIIeHAPHBIMU
Kejicamu (JIeBbIi cTonber maobs. 2): KaKIoMy U HYX-
HO GBbUIO ITOCTaBUTh B COOTBETCTBME TOIHKO OAVMH 13
MeXaHM3MOB IIPUHSTHUS pellleHus 1o 1ieHe (maba. 1).
Bompoc K skcriepramM 6b11 COPMYIMPOBAH CJIEIYIO-
myM 06pasom: «KakoMy TIpaBuTy IPUHSITUS PEIIeHNST
B OTHOIIIEHMM II€HbI ¥ TTOKYIIKYM BbI Kak moTpeburenn
OymeTe ciemoBaTh B IIePBYIO ouepenb?» McciemoBa-
HMe VIMeJIO OTKPBITBIN XapaKkTep — YUYaCTHUKYM ObLIN
3apaHee MPorHGOPMIPOBAHBI O €0 IeJIIX U 3aJavax.

PE3YJNIbTATbl UCCJIEAOBAHUSA
KAK SMNMUPUYECKOE
noATBEPXAEHUE HEOOHO3HAYHOCTHU
BOCNPUATUA PO3SHUYHDbIX LLEH
[TepBast yacTh McCCIeqOBaHMSI, KOT[IAa 9KCIIEPTHI BbI-
CTYNMIM B KauecTBe MpeAcTaBuTeneii 6usHeca, mo-
Kazana, uTo 39% 13 HUX OPpUIEePsKUBAIOTCSI MHEHUS
0 TOM, UTO AJISI POCCUIICKMX KOMMOAaHUI pPO3HUYHOI
TOPTOBJIM XapaKTepHO MpuMeHeHMe hopMan30BaH-
HOTO 11eH006pa3oBaHMsI Ha OCHOBE KJIaCCUUeCcKoii 3a-
BUCUMOCTH LieHa—CIIpoc. TpeTb OnpoIlIeHHbIX (33%)
cousia, YTO MPOU3BOLUTCS 3BPUCTUUECKUIA YUeT TCU-
XOJIOTMM PO3HUYHBIX MMOKYyTIaTeNei, BKauas 0Co-
6eHHOCTY CyO'beKTUBHOTO BOCIIPUSITUS II€H U HaJ-

Yyyie BHYTPEHHUX MeXaHM3MOB U MPaBU MIPUHSITUS
peuteHus o okymnke. OcTajbHble YYaCTHUKY (28%)
3asIBWIN, UTO Y 3HAKOMBIX UM PUTEIIepOB MpeBau-
pyeT 3aTpaTHOe 11eH000pa3oBaHme (U3OePKKU TUTHOC
oXXumaemMast puobLIb).

PesynbpTaThl BTOPOI1 YaCTU UCCAeO0BaHMS, B KO-
TOPOVi SKCMIEPTHI HAXOAUINUCH B POJIV IOKYTIATelIel,
TIpeJICTaBJIeHbI B ab/l. 2, a TaKKe Ha puc. 2, rae yKa-
3aHbI 10JIM 9KOHOMUUECKUX areHTOB, TOTOBBIX CJie-
JIOBaTh TOMY WJIM UHOMY TIPaBUTY U/MUJINM MeXaHU3MY
MNPUMHATHUS pellieHMs B OTHOIIEHUNM ITPpUeMJIeMOCTU
LIEHbI B 3aBUCUMOCTHU OT CUTyaluu. V3 mosydeHHbIX
JIaHHBIX BHITEKAIOT TPM BasKHbBIX BHIBOJIA.

Bo-1iepBbIX, XOTSI JOMUHUPYIOIIME TTpepaciio-
JIOXKeHHOCTU K UCIIOIb30BAHUIO Te€X UM MHbBIX MeXa-
HU3MOB MPUHSITUS pellleHNs B 3aBUCUMOCTH OT Kelica
BO MHOTOM COBIIaal0T, IIOJTHOTO eAMHOLYIINS Y TTPO-
MHTEPBbIOVMPOBAHHBIX BCE 3Ke HET — HAJIMUIO HEKUIA
pas6poc MHeHMIi. Tak, HAaTIpUMep, TPUMEHUTETHLHO
K KeJicy 0 ITOKYIIKe KBapTUPbI 6OJIbIIIE TTOIOBUHBI 9K-
crieptoB (56%) o6paTuIM BHUMAaHNe Ha YMECTHOCTh
Topra. OgHaxko s 14% B npuopuTeTe 0Ka3aaiocCh
CpaBHeHNe 1ieH; 12% B m1epByI0 ouepenb [IOCMOTPST
Ha COOTBETCTBME LI€HbI U LIEHHOCTH, a 8% HAUHYT CO
CIIpaBeIMBOCTH 1eHbl. To ecTh MOKyIaTeabCKye My Tn
K (hOpMMUPOBAHUIO CYKIIEHNI O IleHaX U COBePIIeHNI0
MOKYTIOK BeCbMa pa3InNyHbI.

Bo-BTOpBIX, yCTAHOBJIEHBI CBSI3M KOHKPETHOTO CO-
Jlep>kaHMsI M KOHTEKCTa IMOKYIIKY (ToBapa Ui YUIYTH,
IVCKPEMOHHON Wi Oe@UIUTHOM, KPYITHO! 1IN
MeJIKOW U JIp.) C OTpeJie/ieHHbIMU JOMUHUPYIOII Y-
MM ITpaBUIaMM BOCIIPUSITHS LIeHbI M HaMOoIee 4acTo
MICIIOIb3YeMbIMM MeXaHM3MaMy IOTPeOUTETbCKOTO
BbI6OPA, @ UMEHHO:

e 80% y4yaCTHMKOB OMpoca Ha BOIIPOC, CTOUT JIU
TPATUTHCSI HA He3allJIaHMPOBAHHYIO TOKYIIKY JOPO-
TOVi HACTOIBHO JIAMITbI, OTBETUJIV, OHY OYIYT CIeI0-
BaTh MpaBuIy «COMHEHMSI TIPU OIjiaTe», pa3ayMbIBas,
He COOMPAIOTCS JIM U3PACXOJ0BATh OOJbIIE CPEJICTB,
YyeM MOTYT cebe TT03BOJIUTD, Y TPUCTYIINBAsICh K CBO-
eMy BHyTpeHHeMY T0JIOCY, OLIYIIeHUSIM U 3MOLIVSIM;

e IIpM IOKYMNKe 3yOHOI macThl 68% HMpouH-
TEepPBbIOMPOBAHHBIX OYAYT MPUMEHSITh MeXaHU3M
«CpaBHeHMe IleH» U CMOTPeTb, KAK COOTHOCUTCS
npeniaraeMasi LieHa IpoOAYyKTa CO CpeJHEePbIHOYHOI
U lleHaM} aHaJIoTOB;

e paccMaTpHMBaTh 11eJIeCO0O6pa3HOCTh IIpModpeTe-
HMs1 cMapTdOHA Y «CBOEro» oIepaTopa MOOUIbLHOI]
cBsa3u 50% yuyacTHMKOB McCCleqoBaHmus OyOyT, CO-
06pasysich ¢ «OuryneHneM cripaBeiMBOCTH EeHbI»
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Tabnuya 2 / Table 2
BapuaHTbl BbIGOpa pOCCMIICKMM NMOKyNaTeneM npaBua U MEXaHU3MOB NPUHATUS peLUeHUS No
noBoAy LieHbl U MOKYMNKK, UCX0AA U3 Keica, % / Options of choice for a Russian customer regarding
rules and mechanisms decision making about price and purchase, based on the case, in %

HacronbHas namna

lMpocmaTprBas TOBAPHbINA KaTtanor, Bbl BUAKTE BUHTaXHYIO
HACTO/IbHYIO 1aMny, KOTOPas O4eHb NOAXOAMUT NOL, MHTEPbep
BALLEro XuauLwa, 1 y Bac BO3HMKAET xenaHue ee KymuTb. 80 0 4 2 10 4 0
Jlamna crout foporo. Bbl npoBepsieTe CBOIO HaIMYHOCTb

1 0BHapY>KMBAETE, UTO YXKe BbILLIN U3 BIoaXKeTa, MPEeBbICMB
CpeaHeMecsiyHble pacxofpbl, U OCTATOK CPeACTB Ha
6aHKOBCKOM KapTe y Bac MeHbLue, 4eM 06bI4HO

3y6Hana nacta
Bo Bpems noxopa B MarasuH Bbl BcmomuHaeTe, uto y Bac 0 63 6 0 18 8 0
[loMa 3aKkaHuMBaeTcs 3ybHas nacta, U Bbl paccMaTpuBaete
[lIB€ MapKu MacTbl, KOTOPbIMU 0ObIYHO NO/b3yeTeCh

CmapTtdoH oT MO6MNbHOTFO onepaTtopa

Bbl xoTMTE CMeHWTbL cMapThOH. Baw onepatop MobunbHOM
CBS13M NPOBOAMT aKLIMIO MO NPOAAXKE CO CKUAKOM Kak

pa3s Takoro cMapTdoHa, kak Bam HyxeH. OgHako n3yuus
netanu, Bbl noHMMaeTe, YTo NpeanoxeHue onepaTopa 2 12 50 12 10 8 6
aApecoBaHO TObKO HOBbIM K/IMEHTAM, T.€. TEM, KTO
NepexoauT OT ApYroro nposanaepa. A Ha Takux, Kak
Bbl, JaHHas akuums, yBbl, HE pacnpocTpaHseTcs, M Bam
NpUAETCS MOKYMaTb HOBbIV CMapTHOH 6e3 ckuakm

KBapTupa Ha BTOpUUHOM pbIHKE

Bbl noabicknBaeTe BapuMaHT NOKYMKM XKWbS HA BTOPUYHOM
pbiHKe. Bbl NOCMOTpenu HECKONbKO KBApTUP, U 0fiHa Bam
0cobeHHO noHpaBunack. Puantep noaTBepamn YMCTOTY 2 14 8 56 12 4 4
[LOKYMEHTOB M BO3MOXHOCTb caieiku. Ho LeHa, Ha Baww
B3NS, HECKO/IbKO 3aBbllEHa NPOAABLIOM 1 MOTNa Obl
6bITb MOMeHbLUIe

baHket B ¢elweHe6enbHOM pecTopaHe

Bbl ycTpanBaeTe 6aHKET B MOLHOM pecTtopaHe.
B 3aBeneHun npekpacHas KyxHs, npusTHas atmochepa 10 4 12 4 62 8 0
1 OTIMYHOE 06CNyXMBaHMeE. Bbl npocMaTpuBaeTe MeHi0
1 [enaeTe 3aKas
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OkonuaHue mabnuysi 2 / Table 2 (continued)

3 4 5 6 7 8

HoBblii HOyTOYK

Bbl BbibMpaeTe Mexay Tpems MoLensiMm HoyTOyKOB.
MepBbiit MeeT 60bLION 3KPaH, CBEPXMOLLHbIN
npoLeccop v AMCKPEeTHY0 BUAeoKapTy. Bropoi

MOLLHOCTM M BCTPOEHHYIO BUAEOKAPTY. Y TpeTbero
CpaBHWUTENbHO HeBONbLIOM 3KpaH, cnabblii npoueccop

U MHTErpupoBaHHas BuaeokapTa. [epBblii HOYTOYK —
CaMbll OPOrOWi, BTOPOM MAET NO CPefHei LieHe, TpeTuin —
felesne BCex

MMeeT CpeaHMI 3KpaH, NpoLeccop cpeaHei 0

82 4

JInyHbI aBTOMOGUND

Bbl xoTHTE NpMO6PECTU HOBbIM aBTOMOGUb KOHKPETHOM
MOAeNu B onpeneneHHon KoMnaekTaumu. B astocanoHe,
Kyaa Bbl 06patmnuch 3a NOKyMnKow, coobLwmnu, 4to

B HaZIM4YMM OCTaNacCb TOMIbKO OfAHA Takas MallKuHa,
npuyem C HebObLIMM NOBPEXAEHUEM TAKOKPACOUHOM
noBepxHOCTM Ky3oBa. (neaytowas naptTus MallmnH
npubyneT He paHblUe, YeM Yepes napy MecsueB, U K TOMy
BpeMeHU X pybneBas LieHa CKopee BCEero BblpacTeT.

B kauecTBe anbTepHATMBbLI aBTOCANOH MPeLNoXUN
aBTOMOOWIb TOV XKe MoLeNu, Ho B Bonee Loporoi
KOMMIEKTaLMM M MO H60JIee BbICOKOW LIEHE

10 12 68

UcmouHuk / Source: pazpaboTtaHo aBTopamu / developed by the authors.

B COOTBETCTBUM CO CBOUM JMUYHBIM MHEHMEM O TOM,
SIBJISIETCSI JI OHA Pa3yMHOIt 1 000CHOBaHHOIA;

e nyMasi HaJl MpeaiokeHueM O MOKYIIKe KBapTu-
pbI HA BTOPUYHOM PBIHKE, 56% 9KCIIEPTOB ITOMHTEpe-
CYIOTCS1 «BO3MOKHOCTBIO TOPTa», T.e. CTAHeT JI 1eHa
MIpeaMeTOM OOCYKIEeHMs C TPOIABIIOM BEPOSITHOCTY
ee CHIDKeHUS;

e 3aKa3bIBasg OAHKET B MOZHOM pecTopaHe, 62%
9KCIEPTOB GYIYT PYKOBOACTBOBATHCS MpaBuiom «Co-
OTHeCeHMe IIeHbl C [IeHHOCTbIO», B3BEIIMBasi, 0OTBeYA-
eT /M 3arpalliBaemasi lieHa YPOBHIO YCAYTU U UMU-
IIKy 3aBeJleHMUsI;

e BbIOMpAst HOYTOYK, 82% 9KCIIePTOB MONAYT Ha
«KoMmmnpomuce mexny 1eHoii 1 GyHKIMOHATIOM» IIPU
YCIIOBUM, UTO KOMITbIOTEp 06/1afaeT TpebyeMbIMIU UM
I10JIb30BATE/JIbCKMMMU ONMUIMAMMU U TEXHUUYECKMUMU Xa-
paKTepUCTUKAMU;

e mpuobpeTast HOBbIMI aBTOMOOMUIIb, 68% ompo-
MIeHHBbIX CeaaloT «[lonmpaBKy Ha HECTabUIbHOCTD
MIpeJIOKeHUS U OKUIaeMblii POCT LieH», TPUKUHYB,
BBIMAJIET JIM ellle CTy4ali AJis TOKYIKHU, U UTO GymeT
naJbliie C IeHOJA.

B-TpeTbux, MexaHM3MbI IIPUHSITUSI PELIEHNUI pa3-
JINYAIOTCS TI0 CTeTlleHM YHUBEPCAJIbHOCTYU U YacTO-
Te nmpumeHeHus. Tak, mpaBuiaa «CooTHeceHue 1eHbl

C IIEHHOCThI0» U «KoMmpoMumcce Mekmy 11eHOoi U QyHK-
LMOHAJIOM» YIIOMMHAIOTCS B OTBETax vallle JPYyTuX.
Pa3mblIIuisst 10 MOBOAY OpraHu3aiuu 6aHKeTa, a Takxke
npMobpeTeHNs 3yOHOI TaCThl, KBAPTUPBI, aBTOMOOM -
7151, HACTOJIbHOM JIAaMIIbI M HOYTOYKa, COOTBETCTBEHHO
62, 18,12, 10 u 8% y4acTHMKOB MCCIIeTOBAHNS OYIYT
PYKOBOJICTBOBATBCS ITEPBLIM MPaBUIOM. TOTa Kak
BTOPOMY nocienyor 82, 12, 8%.

B uesiom uccnenoBaHue O3BOJSIET IPUIATY K He-
CKOJIbKMM OOIIMM BBIBOAAM, & UMEHHO:

e BOCIIPUSITME PO3HMUYHOI LI€HbI POCCUICKUMU
MOKYTIATeISIMY MMeeT TUTI0PATUCTUYeCKUIA XapaKkTep,
OHO HEOZHO3HAYHO U MHOKEeCTBEHHO;

e peakius 9KOHOMMUECKOTo areHTa Ha LieHy MOo-
SKeT BO3HMKATh CIIOHTAHHO U 3a4acCTYIO ITPOUCXOIUT
MPPalMOHAJIBHO;

e TIOKYIIaTeNIM OCO3HAHHO MM 6eCcco3HATeIbHO
MPUAEPKUBAIOTCS OMPeAeTeHHbIX CTePEeOTUITHBIX
MOAXOM0B U MIPUOEralT K CTAaHJaPTHBIM MeXaHU3-
MaM IIPUHSTUS pellieHut B OTHOIIeHUY 11eH;

e 1pu GOPMUPOBAHUM IMUHOTO MHEHMUS O LieHe
" 11e71eCO00Pa3HOCTM ITOKYIIKY B 3aBUCUMOCTU OT CH-
Tyauyy ¥ MHGOPMAIMOHHOTO KOHTEKCTa IIOTPeGuTen
PYKOBOACTBYIOTCSI PA3/IMYHBIMIU BHYTPEHHVMU MOTH-
BaMM, SMOIMSIMU, TIPMEMaMU U TTPaBUIAMY OTPaHNYY-
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CooTHECEHME LIEHBI C [IEHHOCTHIO

Kommnpomuce mexy 11eHoi 1 (pyHKIIMOHAIOM

CpaBHeHuME 1IEH

CoMHeHus MpH o11aTe

OmrymieHre crpaBeyIMBOCTH LEHBI

[TonpaBka Ha HECTAOMIIBHOCTD TPEATIOKECHUS
U POCT LICH

YMeCTHOCTB TOpra

18,6
18,0
14,9
13,7
12,3
11,7
10,8

Puc. 2 / Fig. 2. YacToTta ucnonb3oBaHUs pasnnYHbIX MEXaHM3MOB U NPaBU NPUHATUSA peLIEHUS B OTHOLLEHUK
PO3HUYHOM LieHbl POCCMIMCKMMM 3KOHOMUYECKUMM areHTaMu,% / Frequency of resorting to various
mechanisms and rules regarding retail prices for decision making by Russian economic agents, in %

UcmouHuk / Source: pazpaboTtaHo aBTopamu / developed by the authors.

BalolIero xapakrepa, TakMMM Kak COMHeHMsI ITpU OIIa-
Te, CpaBHEHMe 1[eH, OlIylieHNe CIIPaBeaIMBOCTH LIeHbI,
YMECTHOCTb TOpPra, COOTHeCeHMe I[eHbI C I[eHHOCTbIO,
KOMITPOMMCC MeXAY LleHO# 1 GYyHKIIMOHAIOM, I10-
ITpaBKa Ha HECTAOMIbHOCTD MPEJIOKEHMST ¥ POCT 11eH;

» HaOJOJaeMble B COBPEeMEHHBIX YCIOBUSX U3-
MeHeHUsI TOBapHOTO IMpeJI0oKeHMs, BO3MOKHbIe Tie-
pebou ¢ OTHeNbHBIMU MPOAYKTOBBIMM TTOCTABKAMMU
" pOCT MHGIAIMUY CITOCOOHBI TPUBOAUTH K PopmMM-
pPOBaHMIO MHEHMSI 0 6e3a1bTepHATUBHOCTY TEKYIIei
[eHbI U MOJTAJIKMBATH K YCKOPEHNIO COBEePIIeHNMsI
HaMeUYeHHO! TOKYIIKM.

BbiBO bl
MOKHO ITPU3HATH, UYTO B COBPEMEHHBIX SKOHOMMUYE-
CKMX YCTIOBMSIX TIPMHIIMIT MaKCYMM3AIMY [T0JIe3HOCTHU
MIpY PaliiOHAIIbHOM ITOBEIEHUY TOTPeOuUTeNeN X0-
porit 17151 00bSICHEHMSI TOTO, KaK CBOOOIHbIE PHIHKM 6e3

KaKOro-1160 PeryMpyronero BMeIaTe/IbCTBa MPUX0-
IISIT B COCTOSTHME paBHOBecys. OMHAKO 9TOTO MpaBuiia
OKa3bIBAETCSI HEAOCTATOYHO /ISl yueTa 0COOeHHOCTel
KOTHUTYMBHBIX IIPOIIECCOB, JIEKAIIUX B OCHOBE BOC-
MIPUSITUS. POSHUYHBIX II€H KOHKPETHBIX TTPOIYKTOB
MAacCCOBBIMY POCCUIICKMMM TTOKYTIATEISIMU, UTO JTOJIK-
HO YUMUTBIBATHCS B IPAKTUIECKOM 1IEHOOOPa30BaHUMA.

OCHOBHbIM HAYUHBIM UMO20M TIPOBEEHHOTO MC-
C/IeOBaHMsI SIBJISIETCS IOATBEPKIEHME TOTO, UTO COB-
peMeHHOe BOCITPUSITYE PO3HUYHBIX [I€H POCCUIICKUMU
9KOHOMMWYECKUMM areHTaMy HeOMHO3HAUYHO, MHAVIBY-
IyaJIbHO, MOJBEPSKEHO KOTHUTVMBHBIM MCKasKEHVSIM.
OHO CTPOUTCS HA UCTIOJIb30BAHUM ONPEIETeHHBIX
BHYTPEHHMX IIPaBU/I IPUHSITHUS PeIIeHNit 1 IpuMeHe-
HUM PsIa XapaKTePHBIX MEXaHM3MOB U CYIIECTBEHHO
3aBMCUT OT KOHTEKCTa KOHKPETHOTO Ke¥ica ¥ Imogaun
MHGOPMAIMOHHOTO KOHTeHTa. OKOHYATeTbHOE OTHO-
IIEeHMeE K [IeHe CKIaIbIBAeTCs BCIEICTBYE IMYHOCTHBIX
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TICUXO0JIOTMYECKMUX OCOOEHHOCTEN M CKIOHHOCTEI, aKk-
TUBMPYEMbBIX OCO3HAHHO WM Oecco3HaTelbHO. Bee 310
paciupsieT IpakTUUecKyro 6asy GopMuUpoBaHKS LieH
B POCCUICKOM pUTeIijie U yKasbIBAeT KOHIIEITyaIbHOe
HarpaBJIeHe Ui JaJbHENIIero M3yuyeHus mpupoabl
PO3HUYHBIX LI€H.

OzpanuueHHOCMb Pe3y1bmainose u HanpaeieHus
dasbHeliuiux uccnedosanuii. [IpoBemeHHOe MUCCIe-
IOBaHMe MOPOXKIaeT HOBbIE BOIIPOCHI, Tpebyolye
JaJbHeMIINX HayYHbIX U3bICKaHU. Tak, Ha OCHO-
BaHMUM aHAJUTUUECKOro 0630pa paHee OMybJIMKO-
BaHHBIX paboT ObLIO BBIIEIEHO ¥ PACCMOTPEHO CEMb
MeXaHM3MOB ¥ IIPaBUJI BOCIIPUSITHSI PO3HUYHBIX 1[€H
9KOHOMMUYECKUMU CyObekTamMu. OJHAKO HEOUEBUTHO,
YTO JAHHBIN ITepeveHb SIBJISIETCS MCUePIIbIBAIOIIM
¥ OKOHYaTeIbHbIM. KpoMe uaeHTUOUIMPOBaHHbBIX
CemMy MOTYT OOHAPYKUTbCS U IPYTHE, He MEHee BaXKHbIE
aJITOPUTMBI, HAIIPMMep, CBSI3aHHbIE C MCITOJIb30BaHMEM
MIPOaBLIAMM JVUCKOHTHO-OOHYCHBIX CUCTEM U SKOPHBIX
LIeH [32-34].

Ipyrast cTopoHa Ipo61eMbl — 3TO BbISIBJIEHME
B3aMMOCBSI3Y MEXK/Iy pacCMaTpUBaeMbIMM MeXaHMU3-
MaM¥ Y IPUHLUIIAMU IPUHSTUS pellleHuI U TeM, KaK
OHM B3aMMOJIE/ICTBYIOT, €CTh JIM B OCHOBE YKa3aHHbIX
MeXaHM3MOB KaKyue-TO 00I/ie MOTUBbI 1 6a30BbIe
(aKTOpBI, ¥ CYIIECTBYET JI HEKUIT M3HAYAIbHbII 6a3uC,
113 KOTOPOT'O BBITEKAIOT BCE 3TU IIpaBuiIa. B 3T0it CBsI3U
MOYKHO TIPeTIOIO0KUTh, YTO aKTUBALIMS KAKOTO-T1M00
OCHOBOIIOJIATAIOIIEro MPUHIIUIIA TPUBOIUT B I€iICTBIE
apyrue. Kpome TOro, Mo-BUAMMOMY, Y Pa3IUIHbIX
TICMXOTUIIOB IIOTpebuTeseil MMeIoTCsl 0COOeHHOCTH
B IIPUHSITUM PelLIeHNi OTHOCUTETbHO 1[eHbl — HaIlpy-
Mep, CKPSITY MOTYT TATOTETb K ODHUM MeXaHM3MaM
BOCIIPUSITUS 1€H, TPAHKMUPbI — K Apyrum. [Ipeamnono-
SKeHMeE O TOM, UTO JIIOJV VCIIOb3YIOT Pa3HbIe ITpaBuia

B 3aBUCUMOCTU OT KOHTEKCTA, SIBJISIETCSI UHTYUTUBHO
TIPUBJIEKATEIbHBIM C TOUKM 3pEeHMSI TI0MCKA OTBETOB
Ha ITOCTaBJIeHHbIe BOMPOCHI. VI UTO6BI TPpUOGIU3UTHCS
K OOBSICHEHHIO, KaKMM 06pa3oM SKOHOMUYECKe areH-
ThI CBSI3BIBAIOT TOT WJI MHOM MeXaHU3M IIPUHSITUS pe-
IIeHMIA 0 MOKYIIKaX B KOHKPETHON CUTyalluu, IOJIE3HO
6bUTO OBI TOCTPOUTH IEPEBO PEIIEeHMIA, YUNTHIBAIOIIEE
palMOHAIbHYIO U UPPAIMOHATBHYIO COCTABISIOINLYIO
3TOrO mpoiiecca.

W HakoHell, He OTBeprasi MpeIoJI0XKeH i O TOM,
YTO SKOHOMMYECKME areHTbI MOI'YT MMETb JOCTATOYHO
CcTabMIIbHBIE TTOKYTATENbCKME TIPeIIOUTEeHMS, B OC-
HOBHOJI CBO€Ji Macce CKJIOHHbI MaKCMMU3MPOBATh
MOTPEOUTETBCKYIO ITOJIE3HOCTD U He OTPaHMYEHbI B KOT-
HUTUBHBIX CITOCOOHOCTSIX, 11€IeCO00PA3HO MPOIOIKUTh
M3ydeHye BO3MOKHOCTY MOAMGUKAIIVY KJIaCCUUECKOA
3aBMCUMOCTU 1]eHa—CIIPOC yTeM BBeJleHUST SMITUPU-
YeCKUX MMOMPaBOK, YUUTHIBAIOLIMX TICUXOTIOTUYECKIE
aCIeKTbhl, Jieskall[ie B OCHOBEe CIIOHTAHHBIX CYsKAeHUt
0 LIeHax ¥ UPPaIMOHATbHbIX ITPOAYKTOBBIX MTPEATIOU-
TEHUSIX OT€YeCTBEHHbIX PO3HUYHbBIX MTOKYIIaTesei.

Bce mogHAThIe aBTOpaMM CTaTb IIPOGIEMBbI yKa-
3bIBAIOT HA HEOOXOIMMOCTb IPOIO/IKEHMS UCCIIeI0-
BaTeIbCKOTO MOMCKA, Pe3y/lbTaTbl KOTOPOTO IIPU3BaHbI
YIIyOUTD CEeTOMHSIIIHEe TOHMMaHMe TOro, Kak Mpo-
MCXOAUT BOCIIPUSITIE PO3HUYHBIX I1€H POCCUNCKUMMU
SKOHOMMUYECKMMU areHTaMM, a TAaKKe MOCO/IeliCTBOBATh
paboTe OTeUeCTBEHHOTO MPeAIIPYMHUMATEIbCTBA B Ha-
TIpaBJIEHMH YITyUIIeHMS POSHUYHOTO [IEHO00Pa30BaHMsI
Ha TOBApPbI 1 YCIYTY HAPOIHOTO ITOTPe6IeHNs B HaIIIei
ctpase. [TonmydyeHHbIe Pe3yabTaThl U ClieJIaHHbIE B X0/Ie
paboThI BHIBOIBI TOJIKHBI MICITOIb30BAThCS IIPY TIpe-
MoJlaBaHUM YIIPaBJIeHUeCKUX IUCIUIUIMH B CUCTEME
BBICIIIETO 0O0pPa30BaHMsI, TOTOBSIIIEN CIIEIIMATNCTOB TSI
paboThI B COBPEMEHHOI 9KOHOMUKe Poccum.
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